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HE Attorney-General of Minnesota, having advised the 
Commissioner of Insurance that it is within his power 

to order each fire insurance company doing business in Min- 
nesota to refrain from enforcing, or attempting to enforce, 
the so-called separation rule by paying a different rate of 
commission to agents representing both so-called Union and 
non-Union companies, or in any other manner interfering 
with agents solely on the ground of their representation of 
non-Union companies, the Commissioner has required the 
companies to inform him by to-day that they will abide by 
this rule. This opinion is presumably reached by an inter- 
pretation of the law against trusts and combinations which 
forbids companies to combine in restraint of trade or to 
prevent or limit competition in the purchase and sale of 
any article of trade, manufacture or use in the State. The 
opinion by which this law is construed as applying to fire in- 
surance companies would seem to be far-fetched, to say the 
least. A local agent may secure the agencies of as many 
companies as he can supply with business, either Union or 
non-Union, or both, and he can make his own choice as to the 
affiliations of the companies to be represented in his agency. 
The agent knows in advance the rates of commission and the 
terms upon which he may do business for any companies 
which he may represent, and enters upon his duties as agent 
with his eyes open and without coercion. If he desires his 
agency to be made up of Union companies, he may so consti- 
tute it; if he wishes to represent only non-Union companies, 
he may do that; or, at his option, he may represent both 
Union and non-Union companies. Knowledge of human na- 
ture leads one to presume that if one company in an agency 
pays a high commission that company is likely to secure the 
choicest risks, so that another company in that agency would 
be fully justified in reducing its rate of commission on the 
supposition that the risks which it will receive will be of 
lower grade and more unprofitable than those written in the 
high-commission company. It is hardly to be expected that 
a much higher commission will be paid on the same class of 
risks by one company than by another company. It would, 
therefore, seem that the matter reduces itself to one of sup- 
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ply and demand, in a measure, and that, as the agent selects 
his companies to suit himself, knowing the terms upon which 
each does business, he has no ground for complaint. It is, 
therefore, not apparent that there is any restraint of trade 
nor any prevention or limitation of competition ; and it is very 
doubtful whether a court would consider the anti-trust law 
as prohibiting the operation of the separation rule. Never- 
theless, it seems probable that the Union companies will ac- 
cept the situation and agree to abide by the views of the In- 
surance Commissioner. 





Y the death of John F. Dryden, president of the Pru- 
dential Insurance Company of America, the insurance 
world has lost one of its ablest men. A vacancy has been 
created which it will be most difficult to fill, but he leaves a 
monument behind him which will perpetuate his name and 
fame so long as insurance endures. His great life-work was 
started against great odds and in the face of difficulties which 
would have discouraged many men of less ability, but 
Mr. Dryden’s confidence and optimism never wavered. As 
founder of the Prudential, he was privileged to direct its 
growth from the smallest possible beginnings to a point where 
it has approximately two billions of insurance in force, rep- 
resenting some ten millions of policies, while the assets have 
increased from the small amount of less than ten thousand 
dollars originally subscribed to some two hundred and fifty 
millions, all accumulated in the span of thirty-five years. His 
work as a public benefactor of the American people bulks 
large, for through his efforts death has been robbed of its ter- 
rors to the working classes, pauperism has been reduced, and 
habits of thrift inculcated in thousands of homes. As a citi- 
zen, Mr. Dryden occupied a prominent place in the affairs of 
the State and nation. His enterprise made the city of New- 
ark a familiar name throughout the country, and has aided 
largely in its industrial and financial development. In the 
United States Senate he performed his duties with the same 
whole-souled thoroughness which characterized his business 
dealings, and rendered valuable service to the nation. A man 
of simple life, a true lover and helper of humanity, a student 
in the highest meaning of the term, a kind and considerate em- 
ployer and a thorough believer in his country’s possibilities 
for development, Mr. Dryden has indeed left an impress upon 
the sands of time which can never be effaced. Mr. Dryden’s 
monument will be his bringing of life insurance within the 
reach of the masses. 





HE carelessness generally ascribed to the public in con- 
nection with the starting of fires would seem to apply 
as well to those whose business it is to extinguish fires. In 
Wisconsin there exists a law providing for a tax of two per 
cent on premiums in cities or towns having fire departments 
fulfilling standard conditions, and it is learned that nearly 
300 towns have complied with the conditions and will receive 
the tax. It appears, however, that nearly as many cities and 
villages are entitled by the value of their equipment to share 
in the fire department tax, but have not complied with the 
requirements, and thus fail to receive any benefit from such 
tax. This relieves the fire insurance companies of a consid- 
erable burden in those towns, but serves to illustrate the 
apathy which obtains in too many municipalities throughout 
the country in the administration of public affairs. 
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LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


New York Life’s Christmas Distribution.—During the month of 
December the New York Life will pay $1,982,053 to 955 policyholders 
under matured endowment and deferred dividend contracts. That 
amount represents the saving made by policyholders under contracts 
issued ten, fifteen and twenty years ago, and insures a happy Christ- 
mas season for all the participants. 








Prominent Life Underwriter Dead.—Hugh Graham Millar, junior 
member of Goulden & Millar, New York managers for the Connecticut 
General Life of Hartford, Conn., died last week at the age of 
forty. He had been with the company since 1904, and was president 
of the Life Underwriters Association of New York last year. The 
agency will be continued by Charles J. Goulden as Goulden & Millar. 


CHICAGO AND THE WEST. 


Frank H. Lee Now With Pacific Mutual Life.—Frank H. Lee, 
superintendent of agents for the Phoenix Mutual Life in Michigan, 
has been appointed manager for the Pacific Mutual Life in Toledo. 


Insurance Clerks Mutual Benefit May Open Chicago Office.— 
The Insurance Clerks Mutual Benefit Association of New York, an 
organization which has been in successful operation there since 1872, 
announces its willingness to extend its plan of insurance protection 
to Chicago, provided proper encouragement is given. The rates of the 
organization are based upon the National Fraternal Congress Table 
of Mortality, and range between 89 cents and $3.28 per month, accord- 
ing to age, the limit of age for new members to be eightéen and 
sixty-five. The membership on January I was 1121, including many 
of the leading managers and company officials of New York. During 
1910 twenty-five death claims of $1000 each were paid. The Sun of 
London pays the initiation fee and the annual dues of all employees 
who wish to become members, and offers to extend the same privilege 
to the employees of the Chicago office, the purpose being to encourage 
them in taking out the insurance benefit. The Home of New York 
has adopted a similar policy as regards its employees in both New 
York and Chicago. If sufficient interest is shown the association will 
appoint a manager in Chicago. Efforts are being made to enlist the 
interest of the Fire Insurance Club of Chicago, which includes most 
of the insurance clerks in its membership. 


BOSTON AND VICINITY. 


Dividend for Legion of Honor Investors.—Judge Morton, in the 
Supreme Court, has authorized Henry C. Wyman, the receiver for the 
defunct Supreme Council, American Legion of Honor, to pay to the 
2588 investors in that council a four per cent dividend upon their 
claims aggregating $3,294,326. The action brings to a close seven 
years’ litigation resulting from the failure of the order, which was 
one of the largest fraternal beneficiary organizations in the country. 
While active the order paid $46,000,000 in death claims, and had 
at one time 65,000 members in this country, Canada and other 
countries. The undoing of the order was a reduction in the amount 
of death benefit payable to its members from $5000 to $2000, which 
entangled it with litigation. 


Whitman Savings Bank Insurance Department.—Policies in force 
on October 31, as reported by the Whitman Savings Bank’s life in- 
surance department, amounted to $978,722. The total premium income 
for the preceding year aggregated $37,295, of which first-year pre- 
mium on original policies amounted to $14,017, and renewals to 
$22,857, and the total paid to policyholders during the year amounted 
to $6002, of which death claims were $1256, annuities $100, surrender 
values in cash $1903, dividends to policyholders (cash) $2323, divi- 
dends applied to renewals $105, and dividends applied to purchase 
paid-up insurance $315. The admitted assets October 31, IQII, were 


$96,296. 
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THE MIDDLE STATES. 





Life Underwriters Association of New York. 


The November meeting of the Life Underwriters Association of New 
York was held on Tuesday evening, November 28, at Murray’s restaurant, 
and was attended by some sixty members and their guests. In the 
absence of President Dykeman, Vice-President J. S. Myrick occupied the 
chair and made a first-class presiding officer. Among those seated with 
him were Superintendent of Insurance William H. Hotchkiss; Alfred T. 
Hurrell, counsel of Association of Life Insurance Presidents; J. V. 
Barry, ex-Commissioner of Michigan; E. E. Rittenhouse, ex-Super- 
intendent of Colorado; Charles Jerome Edwards, ex-president National 
Association of Life Underwriters, and the special guest of the evening, 
P. D. Gold, Jr., of Raleigh, N. C., president of the American Life 
Convention. 

When the cigars were reached Mr. Gold was presented, and made a 
stirring address on the power of the policyholders. The speaker stated 
that, in the early days, the spirit which permeated the great majority of 
people in this country was that of independence. The pioneers had to 
rely upon themselves alone, owing to the fact that they were widely 
separated from their neighbors. They raised all their own foodstuffs, 
made their own clothing and built their own dwellings and storehouses. 
In those days life insurance was unknown, and the idea of dependence 
upon others was scarcely developed. But with the passing years came 
the growth of population, the massing of people into villages, towns 
and cities, causing an acute realization of the fact that each individual 
of the community was dependent upon the others, and then the germ 
of life insurance budded and helped to relieve the loss caused by the 
deaths of individuals. In the nearly seventy years of life insurance in 
this country the business has grown to a point where the millions of 
policyholders represent a mighty force, the power of which is as yet 
undeveloped, because it has not been realized by the policyholders them- 
selves, nor has it been properly guided by the companies. It is high 
time, Mr. Gold said, that the companies realized the potential influence 
of this force, and they should take measures to educate the policyholders 
to the value of the influence they can exert in directing legislation along 
right channels. With Federal supervision recognized as impractical 
under our Constitution, efforts must be directed to securing uniform 
legislation, so that the man who p’ocures a life insurance policy in 
New York city may not have to pay more than the man who insures 
in San Francisco. The great power of the policyholders must be brought 
out, to the end that their interests may be conserved, not only as regards 
legislation on life insurance particularly, but in all directions where 
that interest is affected—such as general business and investment regu- 
lations. The millions of premiums paid to the companies each year and 
the huge investments made to protect the policies must be fully safe- 
guarded, and legislators must realize that interference with business is 
harmful to the great body of life insurance policyholders. Educate the 
policyholders, was Mr. Gold’s plea, and much good will result from the 
exertion of their influence along right lines with the several legislatures 
of the country. 

Mr. Gold’s speech was most cordially received, and at its close a vote 
of thanks was moved by Mr. Edwards, who took occasion to refer to the 
good influence being exerted by the younger companies making up the 
American Life Convention. Superintendent Hotchkiss recited a poem 
entitled Eldorado, and drew the lesson that the insurance agents’ 
Eldorado was ever before him in his work of persuading men to insure. 

Resolutions of sympathy were passed on the death of Hugh G. Millar, 
president of the association in 1910, and also regarding the late John F. 
Dryden. 

An important resolution had been discussed at the meeting of the 
executive committee, and was unanimously adopted by the association 
as follows: 

Whereas, The National Association of Life Underwriters at the Los 
Angeles Convention declared: 

“That the twisting of agents, by companies and general agents, from 
one to the other, by special offers and inducements, generally illusory 
and misleading, is usually injurious to the agent so twisted and degrad- 
ing to the business, the association places itself unequivocally on record 
as considering such practices as unprofessional and dishonest,” and 

Whereas, The practice of indiscriminate circularizing, offering either 
“most favorable’ policy contracts, or “highest commissions,” or a 
constant appeal for even “surplus” business, tends to disaffect and dis- 
turb agents under regular contract, and 

Whereas, It is the long-established principle of this Association that 
its members shall not seek to disturb agency relations existing between 
any other member and his agency associates, be it therefore 

Resolved, That this association, in harmony with the spirit of the 
resolution of the National Association, and in a firm belief of the 
necessity for upholding those principles and ethics of the field, which 
stand for the purifying and uplifting of life underwriting, regrets the 
indiscriminate and improper practice of circularizing agents under reg- 
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ular contract, calls upon all managers and general agents in New York 
city to refrain from such practice, with the especial view of preventing 
the return of the demoralizing competitive conditions and high-pressure 
methods which prevailed prior to 1905. 





—The 1912 executive staff convention of the Reliance Life of Pittsburg will be 
held at the Hotel Schenley, in that city, on January 16. 

—Suffern & Son, certified public accountants of New York, who have made a 
specialty of insurance accounting, announce the removal of their general offices 
to the Singer building, 149 Broadway, New York. 

—The Reliance Life of Pittsburg, Pa., has been making exceptional progress 
this year, as is evidenced by the fact that the company wrote 2049 more applica- 
tions during the first ten months of 1911 than during the corresponding period 
last year. 





THE NEW ENGLAND FIELD. 





Hartford Life of Hartford, Conn. 


The Hartford Life of Hartford has secured B. F. Bernsten as superin- 
tendent of agents as of December 1. He is not only a_ successful 
developer and organizer, but is a leader in the production of personal 
business, having been a member of the $200,000 Club of the New York 
Life a number of successive years. E. R. Ward, formerly superintendent 
with the Hartford Life, has taken up the work for the company as 
supervisor for the State of Washington. The company is progressing 
rapidly under the new management, having received over a million 
dollars of new business from the field in October, with promise of well 
over a million issued business for November. It has recently put out 
new contract forms and revised its agency contracts in the interest of 
its field men. 





THE WEST. 





General Agents Meet Officials of Bankers Life. 


The Bankers Life of Des Moines, Ia., which recently disposed of 4 
plot of ground for $55,000, on which it is said it contemplated building 
a new structure for its home office, held a meeting at its old quarters 
in the Equitable building at Des Moines, Iowa, last week, for the pur- 
pose of informally discussing with the general agents in attendance 
the matter of reorganizing the field for the sale of legal reserve insur- 
ance, the form of agency contracts to be made and policy forms. 

Of the policy forms already being sold the ten-year renewable term 
and ten-year convertible term are obtaining popularity with the agents. 
Premium rates of the latter policy are given in the following table: 





Age Prem Age. Prem. 
Sik ide tacivenet $10.09 MEG ctveseekade $19.96 
DE ests te cepawee 10.17 av.... -- 21.20 
Sy a Pope ee 10.24 50.. -- 23.68 
it 0cees ciauwwee 10.34 51. -- 24.13 
, A eee 10.43 §2.. -- 26.82 
ee Perey 10.53 53. - 27.69 
Gn dbee eh te aes 10.63 54.. co auene 
BU ics a5 oe 6qentes 10.75 55.. - 32.07 
Tiinns peusagane 10.88 56.. .. 34.61 
| Oe errs T 11.01 57.. . 37.39 
Bag: 6.db40 bd 00¥s 11.17 &8.. 40.46 
Mics céccccvcese 11,34 Me Pewee neqnene 43.84 
eer Cree 11.52 ee 47.54 
PP 11.71 








Empire Life of Seattle, Wash. 


The stockholders of the Empire Life of Seattle, Wash., are exchang- 
ing the million-dollar capital stock of that company for stock in the 
Columbus Securities Company, a New Jersey corporation which is act- 
ing as a holding company for several other companies. The object is 
to extend the scope and strength of the Empire by merging other con- 
cerns with it, without losing its identity. The exchange of stock is 
being effected entirely by its holders as individuals, the directors hav- 
ing taken no official action as a board in the matter, as it is beyond 
their authority to do so. The Empire Life has been in business about 
eight months and has written $1,800,000 of life and accident insurance. 





Western States Life Expects to Begin Operation January 1. 

The Western States Life of Chicago, incorporated with an authorized 
capital of $300,000, has already sold $100,000 of the capital stock on the 
basis of $30 per share at a par value of $10. The company expects to 
open for business January 1, 1912, when it will have a surplus equal to 
and probably more than its capital. 

The first policy form to be used will be an instalment contract insur- 
ing monthly payments to the beneficiary after an initial payment at 
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death of one-tenth of the face of the policy. It will be on a non-parti- 
cipating basis, with coupons attached, which, if the policyholders so 
desire, can be used to obtain cash or for part payment of the annual 
premium. An intermediate policy, with low but adequate premiums, 
payable monthly, will also be used. 





Idaho State Life of Boise Examined. 


The recent examination of the Idaho State Life of Boise, Idaho, by the 
Insurance Departments of Washington, Idaho and Utah shows the condi- 
tion of that company as at November 1, 1911, to have been as follows: 
Admitted assets, $264,365; capital paid up, $200,000; net surplus, $37,962, 
and surplus as to policyholders, $237,962. From February, 1910, to 
November 1, 1911, its total income was $133.043, and its total disburse- 
ments $141,417. It is interesting to note that $86,803 of the income is 
premiums from new business, whereas the largest expenditures are the 
usual items of commissions paid for new business and salaries. The 
official of the Insurance Departments directly interested in the examina- 
tion of this company said: “The present officers of the company are 
thoroughly competent and conscientious, and are conducting the affairs 
of the company ably and economically, and in a way to conserve the 
interests of policyholders and stockholders alike.”’ 





Suit for Old Funds of Mutual Reserve Life of New York. 


Peter Armentrout of Selma, Iowa, has filed a bill in chancery in the 
Sangamon County Circuit Court, asking for the distribution of $3,000,- 
000, said to be held in trust by the Central Trust Company of New York, 
among the members of the defunct Mutual Reserve Life. The claim is 
made in the interest of 300,000 members, of whom 1000 as bondholders 
would be benefited by the distribution. The assets of the Mutual Re- 
serve, whether held in trust or not, were turned over to the receivers, 
and on August 29 last the final settlement was made with all creditors. 
The present suit, therefore, is against the Central Trust Company. 





—tThe policyholders of the Security Life Association of Salina, Kan., a mutual, 
are considering a reinsurance proposition from the Farmers and Merchants Life 
of Wichita, : 

—H. S. Goetz, who recently succeeded W. C. Atkinson as general supervisor of 
the Great Northern Life of Toledo, Ohio, was in Philadelphia during Thanks- 
giving week. 

—The Western Reserve Life of Muncie, Ind., is now on a stock basis. The 
stock was sold by Cleveland & Smith, who are at present general agents for the 
company. It is expected that this company will close the current year with 
about $2,000,000 insurance in force. ; 

—At the stockholders’ meeting of the Empire Life and Trust of Chicago C. J. 
Ziegler, president of the Western Electric Supply Company, was elected presi- 
dent; F. F. Gruninger, treasurer, and W. A. Mason, secretary. Subscriptions so 
far total $330,000, of which about $210,000 is capital. 

—It was pleasing to those agents who attended the sixth anniversary celebration 
of the Indianapolis Life at its home office last week to hear that the company has 
shown an increase for every month in its history. Insurance im force now totals 
$4,500,000, and the assets of the company amount to $300,000. 

—Harris B. Burrows, Jr., a well-known insurance man of Cleveland, Ohio, has 
accepted the general agency of the Cleveland Life in the Cleveland district. He 
was formerly general agent for the Home Life of New York, having control of 
five counties of Northern Ohio, including the city of Cleveland. 

—Warrants for the apprehension of Walter W. Howard, a life insurance 
solicitor, have been issued at Snyder, Okla., Boulder and Denver, Col., charging 
Howard with a series of embezzlements. So extensive have been his operations 
that a general warning has been sent forth asking for his arrest and detention 
wherever found. 

—The Wyoming Life Insurance Company of Cheyenne, Wyo., has its $300,000 
capital all paid in and expects to commence business in January. The officers are: 
William R. Schnitger, president; Anson Higby, vice-president; T. J. Niswander, 
secretary; Edward W. Stone, treasurer. The company has twenty-one directors. 

—tThe capital stock of the California State Life of Sacramento, Cal., is over- 
subscribed about $40,000. It expects to be ready for writing life insurance not 
later than January 1, 1912, with a capital fully paid up of $500,000 and a surplus 
of over $300,000. The company will move into the new Forum building, Ninth 
and K street, about the middle of December. 

—The trial to recover $5000 on the life of George A. Kimmel, the man of 
mystery of Niles, Mich., from the New York Life, will begin in the United 
States Court in St. Louis, December 11. The New York Life has taken deposi- 
tions from sixty witnesses at Niles, the large majority of whom believe firmly 
that Kimmel is the man he claims to be, his identity being denied by the relatives, 
who are suing to collect his insurance. 

—E. G. Ritchie, who recently resigned as general agent for the State Mutual 
of Worcester, Mass., for Indiana, has signed a contract with the Indianapolis Life. 
He will, confine his efforts to the city of Indianapolis and will be known as “city 
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manager.” Mr. Ritchie has been soliciting life insurance for twenty-seven years, 
and has been connected successively with the Northwestern of Milwaukee, the 
Equitable of New York and the State Mutual of Massachusetts. ’ 

—Allan Lawrie, who has been for three years at the head of the policy depart- 
ment of the Lincoln National Life of Fort Wayne, Ind., has signed a contract 
with E. F. Folson, general agent for the State Mutual of Massachusetts for 
Indiana, and will devote himself to the prosecution of a vigorous campaign in the 
city of Indianapolis. Mr. Lawrie is reputed to be a man of extraordinary skill in 
handling details, and it is expected that he will be a strong factor in the develop- 
ment of the State Mutual’s future business in Indiana. 

—General agents of the Bankers Life to the number of about sixty gathered in 
Des Moines last week to get the details of the new legal-reserve policy, and plan 
a campaign which the Bankers Life expects to start in each of the two dozen 
States to which it has now been admitted. The agents were given full explana- 
tion of the new policy, rate tables and “let into” the plans of future action. At 
the conclusion of the school of instruction the company officers gave the guests 
an automobile tour of the city and otherwise entertained them. 

—Commissioner Palmer of Michigan last week revoked the license of the Old 
Colony-Commercial Life of Chicago. The reason for this action, it was stated, 
was the writing of business through agents alleged to be unlicensed. The agents 
were formerly with the Sun Life, and their licenses, through an oversight, were 
not transferred when they joined the Old Colony-Commercial. The company was 
notified that upon payment of $850 its license would be restored. President 
Austin states that there is now an understanding between the company and the 
Department, and that the charges will be dropped. 





THE SOUTH. 


Our Home Life Insurance Company, Jacksonville, Fla. 


Among the young companies which seem to be building on right lines 
is Our Home Life of Jacksonville, Fla. This company is especially well 
officered, not only as concerns integrity and ability, but in the highly 
important matter of experience in the life insurance business; and its 
modest capitalization of $200,000 indicates that it was organized for 
business rather than promotion profits. 

The company writes chiefly participating policies, but non-participat- 
ing forms will be written if desired. Its plans are unique in many ways. 
All its policies mature when the insured reaches age seventy-five, or 
at an earlier age if preferred, and its premium rates on endowments, 
with terms ranging from ten to thirty years, are attractively low. This 
is caused by the new and scientific method of loading premiums for ex- 
pense purposes, devised by its consulting actuary, Walter C. Wright. 
Under this system insurance ané investment are practically divorced, 
all expenses being borne by the insurance part of the premium, the 
balance being left free for investment. The result is endowment insur- 
ance at less rates than have heretofore been quoted by participating 
compahies. 

The company has adopted the automatic premium lien feature, under 
which, in the event of non-payment of premium after two have been 
paid, instead of the policy becoming automatically paid up for a fraction 
of its face value, or automatically extended for a stipulated number of 
years and days, the overdue premium is charged against the policy and 
continued, if desired by the insured, as long as the cash value of the 
policy, together with any accrued dividends, will permit. The advantage 
of this plan is that full annual dividends will be credited the insured 
each year, and the indebtedness may be paid off in full or in part at 
any time without medical examination or a single question as to present 
state of health. 

Dividends are allowed on policies which have become paid up through 
non-payment of premiums, and also on balances remaining in the cus- 
tody of the company in cases where the proceeds of the policy are being 
paid to the beneficiary by annual instalments. This feature should 
commend itself to prospective policyholders, as it might prove of great 
benefit, and is a strong indication of the company’s intention to deal 
fairly and justly with them.- 

The company does not make use of either the full preliminary term 
or the modified preliminary term method of reserve valuation, pre- 
ferring to write a moderate amount of new business each year and to 
put up on such business the full level premium reserve according to the 
American Table with three per cent interest. As this method causes 
the company to place in reserve for the protection of its policyholders 
a larger sum of money each year than is required by the laws of any 
State, the company believes it cannot fail to make a strong appeal not 
only to the insuring public but to well-informed life insurance men 
who may be seeking a permanent connection with a company founded on 
a sound mathematical basis and one likely to enjoy the full confidence 
of its policyholders. 

The officers of the company are as follows: Clifford R. Allen, presi- 
dent; W. H. Milton, treasurer; Daniel A. Simmons, first vice-president 
and general counsel; F. M. Hudson, second vice-president; R. J. Evans, 
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third vice-president and secretary; H. M. Lott, fourth vice-president; 
Henry E. Palmer, medical director; Walter C. Wright, consulting actu- 
ary; F. C. Burnham, manager of agencies. 

The officers state that the volume of business thus far has been very 
satisfactory, and that the growing popularity of the company’s plans 
and policy contracts is amply proven by the unusually high production 
per man of its agents. 





Gulf Coast Life, Gulfport, Miss. 


The Gulf Coast Life of Gulfport, Miss., is making excellent progress 
toward organization. The company already has about $200,000 of its 
$500,000 capital subscribed, and stock sales are being successfully 
pushed in several Southern States. The company has secured an excep- 
tionally strong directorate, composed of eighteen representative busi- 
ness and professional men. The number will be later increased to 
twenty-five, the additional directors being selected from stockholders 
from different sections of the State, in order to give equitable repre- 
sentation of all interests. The officers of the Gulf Coast are: M. P. 
Bouslog, president; J. H. Covington, vice-president; Nat Owen, sec- 
retary; A. N. Glover, assistant secretary, and §S. A. Tomlinson, 
treasurer. 





San Antonio Life, San Antonio, Tex. 


The San Antonio Life of San Antonio, Texas, has made very creditable 
progress thus far this year. On September 30 the company’s insurance 
in force amounted to $4,053,000, after deductions of $695,870 for can- 
cellations, lapses, reductions and death claims, as against $2,629,000 on 
December 31, 1910. The gross assets during the first nine months of 
the year showed a substantial gain of about $42,000, having been $463,- 
047 and $420,648 on the respective dates mentioned. The management is 
bending every effort to rounding out a bumper year and President 
Henry A. Hodge has recently addressed an appeal to the stockholders 
urging them to aid the agents in bringing the insurance in force up to 
over $5,000,000 by the end of the year. 





Commissioner McMaster on Life Insurance Investments. 


Commissioner McMaster of South Carolina, in his forthcoming report 
to the legislature, repeats the plea for the regulation of investments 
of life insurance companies which he voiced at the Milwaukee Conven- 
tion of Insurance Commissioners. He takes up the question from two 
views, the State and National, and cites Texas and several foreign 
countries as examples to be followed in legislation. 





—Paul L. Woolston, consulting actuary of the Oklahoma Insurance Department, 
and Arthur W. Pettit, Assistant Insurance Commissioner, have just completed an 
examination of the Wichita Southern Life of Wichita Falls, Tex. 


—The Inter-Southern Life of Louisville has organized the Inter-Southern Build- 
ing Company for the purpose of financing the construction of the eighteen-story 
office building which it is erecting at Fifth and Jefferson streets. The new com- 
pany is incorporated, with $800,000 capital stock, of which $300,000 is preferred. 

—wW. R. Harper, special judge of Jackson, Miss., has rendered a decision in a 
suit brought by a member of the endowment rank under a certificate of life in- 
surance issued by. the Knights of Pythias, in favor of the society. The opinion 
rendered vindicates the action of the supreme lodge in raising its rates of assess- 
ment. 


—The Governor of Oklahoma has issued requisition papers to the Governor of 
California for the apprehension of L. S. Adams, who is alleged to have sold forty- 
five shares of stock in the Mid-Continent Life of Muskogee, Okla., to one White 
for $2500, agreeing that White would be elected a director of the company. 
Adams is now charged with obtaining money under false pretenses. 


Life Insurance Laws for 1911. 


The Association of Life Insurance Presidents has published and is 
distributing to its members a bound volume containing the State laws 
enacted in 1911 relating to legal reserve life insurance companies. The 
book does not include laws affecting domestic insurance companies only 
or assessment or fraternal societies. It is a volume of 700 pages, and 
contains 129 laws, ranging from the new insurance code of the State of 
Washington, containing 157 pages, to some laws of only fifty words. 
Wisconsin is in the lead in the number of new laws enacted in 1911 
affecting the life insurance companies of other States, there being 
twenty such statutes. 
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MISCELLANEOUS LIFE NEWS. 





DEATH OF JOHN F. DRYDEN. 


President of the Prudential Insurance Company of America 
Passes Away—Insurance Loses a Prominent Figure— 
He Leaves an Enduring Monument—Some 
Tributes to His Memory. 


On Friday, November 24, John Fairfield Dryden, president of the Pru- 
dential Insurance Company of America, died at his home in Newark, 
N. J. The immediate cause of death was pneumonia, which followed 
an operation for gallstones performed a week previously. Immediately 
after the operation the patient showed such signs of progress that the 
physicians were confident of complete recovery, but on Tuesday. a turn 
for the worse came, and, despite Mr. Dryden’s indomitable will, which 
asserted itself in the fight for life, his reserve slowly ebbed until on 
Friday the physicians gave up hope and death ensued at six P. M. 

Mr. Dryden was born at Farmington, Me., August 7, 1839, and con- 
sequently was in his seventy-third year. He entered Yale in 1861, but, 
owing to ill-health, was obliged to leave college before completing his 
course. Many years after, at the time of the Yale Bi-Centenary in 1901, 
his great work as a public man and the credit he had reflected on his 
alma mater were acknowledged by the university authorities, and the 
degree of A.M. was conferred upon him. 


THE FOUNDING OF THE PRUDENTIAL. 


In 1865 the attention of Mr. Dryden was directed to the subject of 
industrial life insurance through a report on the methods of the Pru- 
dential Assurance Company of London, made by Elizur Wright, to the 
Legislature of Massachusetts. Mr. Dryden then made a careful study 
of the whole subject, but it was not until 1873 that he was able to in- 
terest capitalists in the venture. In that year there was established in 
the city of Newark, N. J., the Widows and Orphans Friendly Society, 
the name of which was changed in 1875 to the Prudential Friendly 
Society, and again in 1878 to The Prudential Insurance Company of 
America. The original purpose of the company was to provide accident, 
illness and old-age annuity benefits for wage-earners, but in 1878, when 
the organization adopted its present name, The Prudential Insurance 
Company of America, its scope became limited to life insurance. This 
was the beginning of industrial life insurance in the United States, and 
it is to the perseverance and farsighted mind of Mr. Dryden that from this 
infinitesimal beginning the present mammoth structure of this line of 
business has grown. How far his efforts were rewarded is shown by the 
Prudential alone, which on December 31, 1910, had 8,957,170 industrial 
policies in force for the prodigious sum of $1,143,352,017, while the 
aggregate industrial business of the country on that date was 23,034,- 
463 policies for insurance of $3,177,047,874. 

Although the Prudential at the outset was founded as a purely in- 
dustrial company, as early as 1886 it began issuing ordinary policies 
in amounts of one thousand dollars and upwards, with premiums pay- 
able quarterly or at longer intervals. The master-mind was here again 
evident, for, by combining the two classes of ‘business in one company, 
President Dryden succeeded in a comparatively short period in build- 
ing up an ordinary business, which amounted on December 31, 1910, to 
611,468 policies for insurance of $707,906,332. 

Even in these days of colossal undertakings and magnificent suc- 
cesses the accomplishments of John F. Dryden stand without a peer. 
Where others have achieved wealth and prominence it has often been 
merely by reconstructive processes. But his has been the work of a 
pioneer and creator. No one had preceded him to blaze the way. With 
an indomitable will and a superior intelligence and self-confidence, from 
an insignificant beginning, in the short space of thirty-six years he has 
reared a monument to his energy and ability which is institutional. 
When Mr. Dryden organized the Prudential, with whose history his own 
is so closely linked, a small office force transacted the company’s busi- 
ness in a few rented rooms. To-day the company owns and occupies 
magnificent modern office buildings covering several. blocks, its home 
office force numbers 3000, and its total employees, including home office 
and branches, amounts to 22,0090. 

Only once during Mr. Dryden’s administration as president of the 
Prudential, which commenced in 1881, has there been serious con- 
troversy. This arose over the question of disposing of a fund of some 
twenty-five millions of dollars, which had been originally set aside 
from the company’s surplus to be paid to holders of participating 
policyholders. When this class of policies was discontinued, certain 
stockholders brought suit to compel a distribution of this sum among 
them. Mr. Dryden had always held that the Prudential should never 
pay more than ten per cent in dividends. He contended that the dis- 
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position of the fund was entirely within the discretion of the directors, 
and was upheld in this view by the courts. 


A MAN OF VERSATILITY. 


Although perhaps better and more widely known as an insurance man, 
President Dryden, like others of broad-gauge minds, was versatile in 
his activities. The Fidelity Trust Company of Newark was a com- 
pany in which at the time of his death he was largely interested, and 
of which he was one of the originators. He was also prominently con- 
nected with the consolidation which resulted in the formation of the 
Public Service Corporation. This great organization practically con- 
trols all the trolley, electric light and power, and gas companies in 
Northern Jersey. He was also interested in several companies in the 
southern part of the State. In 1903, he became a director in the 
United States Steel Corporation and was active in that corporation up 
to his death. 

Mr. Dryden was a Republican in politics and took a prominent and 
active part in party affairs—twice, in 1896 and 1900, he represented 
New Jersey’s electors in the conventions that nominated William 
McKinley for the Presidency; once he was prominently mentioned as a 
successor to United States Senator James Smith, but, engrossed in 
business, made no effort to secure the honor. But when in 1902 the 
New Jersey Legislature, in conformity to State-wide sentiment, elected 
him to the United States Senate to fill the unexpired term of Senator 
William J. Sewell, deceased, he could but respond to the people’s 
call. His career in the Senate was distinguished by indefatigable labors 
for his constituents and his valuable services on several important 
committees. At the expiration of his term he retired from public life 
with shattered health and withdrew at the insistence of his family and 
physician from the contest for re-election. 

Besides his business successes and his short but stellar career in 
public life, Senator Dryden has written several books which have 
proved themselves of authoritative value as reference books of insur- 
ance and industrial insurance. 

On the occasion of his seventieth birthday in 1909, when he had 
recovered his health and, with other prominent citizens and financiers, 
had helped notably in averting the disastrous effects of the panic of 
1907 from his State and city, he was presented with 85,000 policies of 
insurance by the Prudential field force, the largest volume of life insur- 
ance ever written by any company in the world in one week. 

Senator Dryden was married in New Haven, Conn., in 1864, to Cynthia 
J. Fairchild, who survives him. He leaves two children, Forrest F. 
Dryden, vice-president of the Prudential, and Susie F. Dryden-Kuser, 
wife of Col. Anthony R. Kuser. 

Besides being an officer in many corporations, Mr. Dryden, whose 
portrait is published as a supplement to this issue of THE SPECTATOR, 
was a member of the American Economic Association, the New York 
University Corporation, and many New York and local clubs. 

The breadth and many-sidedness of the man are only comprehensible 
to those who can thoroughly realize the intricacy and extended vagaries 
of their application, with always an unselfish aim for the betterment 
of all mankind. 

THE FUNERAL SERVICES. 

The funeral service was held at the Third Presbyterian Church, Broad 
street, Newark, on Monday afternoon, and was attended by a large num- 
ber of persons from all walks of life. Among the honorary pall bearers 
were many men of prominence, including J. Pierpont Morgan; ex-Judge 
E. H. Gary of the United States Steel Corporation; Chief Justice Wm. 
S. Gummere of New Jersey; Geo. W. Perkins; Haley Fiske, vice-presi- 
dent of the Metropolitan Life; Richard Lindabury, general counsel; 
Walter S. Johnson, fourth vice-president; and Edward Kanouse, treas- 
urer of the Prudential; Uzal H. McCarter, president of the Fidelity 
Trust Company; Frederick Frelinghuysen, president Mutual Benefit 
Life; Thomas N. McCarter, president Public Service Corporation; Edgar 
B. Ward, formerly a vice-president of the Prudential, and George B. 
Post, designer of the Prudential buildings. 

Others who attended the services were John R. Hegeman, president; 
Geo. H. Gaston, second vice-president; Frank O. Ayres, fourth vice-pres- 
ident; Frederick H. Ecker, treasurer, and William J. Tully, general 
counsel Metropolitan Life; William A. Day, president; Geo. T. Wilson, 
second vice-president Equitable Life; John B. Lunger, vice-president 
Travelers; John P. Munn, president United States Life; Robert Lynn 
Cox, Alfred Hurrell and John A. Brinkerhoff of the Association of Life 
Insurance Presidents; Charles A. Peabody, president Mutual Life; 
George E. Ide, president Home Life, and Cornelius Doremus, president 
Germania Life. The office force of the Prudential was well rep- 
resented, and a number of the junior officers acted as ushers at the 
church. 

The services were simple yet dignified. A hymn was sung by a male 
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quartette, while J. H. Huntington, Jr., of the office staff, presided at the 
organ. Brief addresses were made by the Rev. Robert Scott Inglis and 
Rev. John T. Reeve, and, at the end, those in attendance passed before 
the casket to take a last look at the departed. The burial was private 
at Mount Pleasant Cemetery, where a mausoleum will be erected on the 
Dryden plot. 

SOME TRIBUTES. 

The following tributes to Mr. Dryden have been received by THE 
SPECTATOR: 

George H. Gaston, second vice-president of the Metropolitan Life, 
said: 

“Mr. Dryden’s death and the memory of my earliest association with 
him carry me back to the fall of 1875, when, just prior to the organiza- 
tion of its first board of directors, I began the life insurance business 
with the Prudential Friendly Society, of which Mr. Dryden was secre- 
tary, in the south basement of the old National State Bank building in 
Newark. I remember well Mr. Dryden’s close research and study of the 
business, even in those early days, and that was characteristic of him 
during all of his career.. The business of industrial insurance was then 
altogether new to America and had scant financial backing. It was 
regarded as a visionary undertaking and of more than doubtful per- 
manency, even by those who good-naturedly lent their names and in- 
fluence and a very little of their money to it. Mr. Dryden was the one 
man whose faith in its future was firm and abiding. He it was who 
explored every avenue of information and read everything obtainable 
that would throw any light upon it, and would help in adapting it to the 
new country in which it was being tried, and to popularize it with the 
masses to an extent that would bear some sort of comparison to its 
proportions in the land of its birth. 

“Mr. Dryden was no less a student and thinker than a worker. He 
worked as he studied, with nice discrimination. Having an entire 
familiarity with details, he nevertheless devoted himself mainly to fore- 
casting the future, anticipating and preparing for the larger problems 
that were likely to, and did, constantly arise in the slow but steady 
development of the business. 

“To write Mr. Dryden’s biography is to write the history of the Pru- 
dential Insurance Company from the date of its beginning down to the 
time of his death. His was the master, the guiding hand in its crea- 
tion development and upbuilding. His was the power of its organi- 
zation, growth and expansion. He met discouragements with equan- 
imity, reverses with courage, and defeats with fortitude, and overcame 
them by an indomitable determinatien of purpose. The honors that 
came to him rested lightly upon him, and he bore them with modest 
dignity. He was easily approachable; was a staunch friend once his 
friendship was won. The great company of to-day that he reared will 
be his enduring monument.” 


Robert J. Mix, manager for the Prudential in New York, said: 


“T suppose I feel to-day just as every other Prudential man feels—that 
there is no language which would adequately express the depth of my 
regret and sorrow over the death of our beloved president, John F. 
Dryden. 

“It is no unusual thing for a great and good man to pass off the stage 
of this life and enter upon the imperishable existence beyond the grave, 
but it is most unusual for any man, be he never so great, to leave be- 
hind him such a magnificent monument as he has reared during his 
years of strenuous effort. Nothing is truer or more comforting than the 
saying that the good that men do lives after them, and who shall begin 
to measure the amount of good that this great man was instrumental in 
doing for the people of this land of ours? 

“From that small beginning of a little over thirty years ago has 
grown this splendid benefaction, the results of which have not only 
been felt in hundreds of thousands of homes througheut our land, but 
will go on and on reaching down through the centuries to come. Could 
anything be grander than that? What a priceless possession for his 
family and his friends is the knowledge that these things are true! 

“The profession of life insurance has lost one of its strongest pillars, 
and every Prudential agent has lost a sympathizing friend.”’ 

Walton L. Crocker, secretary and a director of the John Hancock Mu- 
tual Life Insurance Company, said: 

“With John F. Dryden, astute and courageous man of business, useful 
and upright citizen, there passes the second of the great trinity of men 
who have been primarily-responsible for the sound establishment of 
industrial life insurance. For this alone his memory may well be pre- 
served in honor.” 

Robert Lynn Cox, general counsel and manager Association of Life 
Insurance Presidents, said: 

“It is difficult for us to realize at this time that the life of John F. 
Dryden, just ended, covered the entire period during which industrial 
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life insurance in America has achieved its wonderful growth and devel- 
opment. We have been accustomed to admire the magnitude and im- 
portance of this great economic force, and now may well take occasion 
to pay homage to the man of ‘foresight, courage and tenacity of pur- 
pose who was largely responsible for its establishment and upbuilding. 

‘‘We can congratulate those who receive the blessings of this business 
that during the days of darkness and discouragement its defense was 
left to a man of such ability and of such will power as that possessed in 
a remarkable degree by Mr’ Dryden—characteristics which enabled him 
to press onward to success when others would have given up the fight. 
He was a pioneer in an important part of our commercial life, and as 
such must ever be named with the pioneers in other lines of activity 
who have largely made our nation what it is to-day. Let-our words on 
this occasion be of appreciation and commendation, in order that we 
may give to this great man the historical position of eminence to which 
he is entitled and with which he must ever be credited in the years to 
come.” : 

RESOLUTIONS OF THE LIFE UNDERWRITERS ASSOCIATION 

OF NEW YORK. 


John F. Dryden, founder of the Prudential Insurance Company of 
America, died at Newark, N. J., on November 24, 1911, in the fruition 
of his years and service as a creator, conserver and citizen. 

In addition to the particular relations by which we best knew him, as 
the president of the great company he founded, his interest and influ- 
ence in matters of life insurance generally aré attested by the service 
he rendered. in connection with the Association of Life Insurance 
Presidents. 

He represented the State of New Jersey faithfully and with distinction 
in the higher branch of the National Legislature. Neither successes 
nor honors unfitted him for those human relations which endeared him 
to his associates in the agency work of his own company. 

In his death, the institution of life insurance suffers a sentimental as 
well as a real loss, for with the passing away of John Fairfield Dryden 
there is removed from the environment of earthly affairs one of the last 
of those men of genius who created the very idea of life insurance. 
Therefore by this body of men who knew his worth and revere his 
memory be it 

Resolved, That the Life Underwriters Association of New York, in 
testimony of the worth and character of John F. Dryden, extend to the 
field representatives of the Prudential in all sections, and to the officers 
associated with him in executive duties; and to all the members of the 
family, this expression of our earnest sympathy, our deep sorrow and 
our heartfelt appreciation of the man who lived his day, did his work, 
and died in the fullness of achievements in benefiting his fellowmen. 


RESOLUTIONS OF THE ASSOCIATION OF LIFE INSURANCE 
PRESIDENTS. 


At a special meeting of the executive committee of the Association of 
Life Insurance Presidents, held November 27, in New York city, the 
following memorial on the late John F. Dryden, president of the Pru- 
dential Insurance Company of America, was adopted: 


It is with deep sorrow that we record the death of Honorable John 
F. Dryden, a member of this association and of its executive committee. 
In his death the business of industrial life insurance in America has lost 
its founder, the State of New Jersey a distinguished. leader, and the 
Nation a citizen who has done much for its upbuilding. 

He possessed in remarkable degree those qualities which lead to suc- 
cess and to which, as friends and associates, we now point with pride 
and satisfaction. Ability, courage, integrity, energy and will-power 
were the things which distinguished him among his fellowmen and en- 
abled him to rear a business institution that will ever stand as a monu- 
ment to his memory and cause his name to be written on the pages of 
history with other pioneers in America’s progress and development. 

With his strength of mind and character there were coupled a kindly 
spirit and a charm of manner seldom to be found in men of his type. 
These characteristics make his loss harder to bear, but afford the bless- 
ing of enabling us to cherish his memory with love and admiration, to 
think of him as a friend who helped to make the world a better place 
for us to live in than if we had not known him. 





National Association of Life Underwriters Committees. 


Cc. W. Orr of Fort Wayne, Ind., chairman of the executive committee 
of the National Association of Life Underwriters, has announced the 
standing committees for the ensuing year. Only one committee chair- 
man, Charles Jerome Edwards of New York, is reappointed. The com- 
mittees, with their chairmen, are as follows: 

Credentials, J. Henry Johnson, Oklahoma City, Okla.; transportation, 
J. W. McKinney, Memphis, Tenn.; press, William Van Sickle, Detroit, 
Mich.; finance, M. W. Mack, Cincinnati; speakers, L. Brakett Bishop, 
Chicago; prize essays, Will G. Farrell, Salt Lake City, Utah; topics, 
Charles Jerome Edwards, Brooklyn, N. Y.; membership, C. W. Fielder, 
Buffalo, N. Y.; law and legislation, John Dolph, Washington, D. C. 





FOR SALE,—Commutation Tables, American Experience, 4 and 4% ‘reserve, 
known as “Lawton’s Tables.” Edition of 1873. Described as in good condition, 
except that some of the pages are loose and a few are rather badly soiled and 
worn. It seems to be complete and contains all the pages in legible condition. 
Anyone desiring to purchase such tables, address “S. A.,” care of THE SPECTATOR, 
P. O. Box 1117, New York. 
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Canadian Life Officers Association. 


The annual meeting of the Canadian Life Insurance Officers Associa- 
tion was held in Toronto on Friday, November 17. The election of 
officers for the year 1911-1912 resulted as follows: President, L. Gold- 
man, managing director North American Life; first vice-president, Geo. 
Wegenast, managing director Mutual Life of Canada, Waterloo; second 
vice-president, T. B. Macaulay, managing director Sun Life, Montreal; 
honorary secretary-treasurer, D. E. Kilgour; auditors, E. W. Cox, gen- 
eral manager. Canada Life; J. Milne, managing director Northern Life. 
Executive committee—J. G. Richter, Alex. Bissett, F. F. Parkins, G. A. 
Somerville, Colonel W. C. Macdonald. : 

In the evening a dinner was held at the Toronto Club, in honor of 
J. K. Macdonald, managing director of the Confederation Life, who had 
been president of the association for a period of four years, and T. Brad- 
shaw, F. I. A., F. A. S., the retiring secretary-treasurer of the associ- 
ation. The chair was occupied by J. G. Richter, the retiring president, 
L. Goldman being in the vice-chair. F. Sanderson read an address to 
Mr. Macdonald, expressing the association’s keen appreciation of the 
services he had rendered to the association. As an indication of the 
high esteem in which Mr. Bradshaw is held by his former fellow-mem- 
bers, and of the keen appreciation felt by them of the eminent services 
rendered by him as secretary of the association for a period of ten 
years, he was presented with an address, an edition of the new Ency- 
clopedia Britannica, and a handsome solid silver rose bowl. There was 
a large attendance at the dinner of representatives from every company 
in Canada, and nearly all of those in United States and Great Britain 
transacting business there had a representative present on this occasion. 





Second Supplement to the Handy Guide for 1911. 


The second supplement to the 1911 edition of The Handy Guide to 
Premium Rates, Applications and Policies has been issued by The 
Spectator Company. Its contents include new policy forms of the 
Bankers Life Company of Des Moines, Mutual Life of New York, 
Philadelphia Life of Philadelphia, and Union: Mutual Life of Port- 
land, Me. Premium rates are also given for the American Central, 
Bankers Life Company, Union Mutual, and United States Life. This 
supplement, in conjunction with the first supplement, issued in August 
last, brings. up to date the variety of information contained in The 
Handy Guide for 1911, and is needed by every active agent. Deliveries 
are now being made to subscribers to the annual set. Copies will be 
furnished to purchasers of The Handy Guide for 1911 at 25 cents each, 
or 75 cents for the three supplements, the last of which will be issued 
early in January. The price of each supplement to non-subscribers 
to the current edition of The Handy Guide is 50 cents. Address all 
orders to The Spectator Company, 35 William street, New York. 





Notes on Life Insurance by Smith. 


The Spectator Company has succeeded in obtaining a limited number 
of copies of that old and standard publication entitled ‘‘Notes on Life 
Insurance,” by the late Gustavus W. Smith. This is a theoretical and 
practical work by a writer who thoroughly understood the science of 
life insurance in all its branches. He was a Confederate general, and 
was formerly Insurance Commissioner of the State of Kentucky. A 
well-known actuary recently stated that he entered the business of life 
insurance after reading this publication. When requested to undertake 
some mathematical work for an insurance company, and not knowing 
anything about life insurance, he was presented with a copy of “Notes 
on Life Insurance,’”’ and after reading this treatise he became so much 
interested in the business that he accepted a position in the company 
referred to, and is at present its chief actuary. The book in question 
sets forth very clearly, and in an interesting manner, the fundamental 
principles of life insurance; and, as stated above, a few copies are now 
available and the book will be out of print after these dozen copies are 
sold. Price per copy, $3. 





—Dr. James F. W. Ross, medical director of the Manufacturers Life of Toronto, 
Ont., died recently as a result of an automobile accident. 





—The American Fidelity of Montpelier has served notice on State Auditor 
Bleakly that it will appeal from the recent decision of the Des Moines courts 
refusing to mandamus Mr. Bleakly into approving its policy protecting automobile 
owners against damage suits growing out of automobile accidents. The Auditor 
has barred policies of this nature as against public policy. 


THE SPECTATOR 


Life Insurance 


INDUSTRIAL INSURANCE 








Boston Mutual Agencies Fraternize. 


The Brockton district of the Boston Mutual of Boston Mass., recently 
entertained the New Bedford and Fall River staffs at a dinner, and 
what the company’s live wire terms an oratorial gymnasium. President 
Edgerton, Secretary Viele, Superintendent of Agencies King and Inspec- 
tor Purce were present and added to pleasure of the occasion. 

The Lowell staff received the Lawrence agents on November 9, when 
a collation was served and some good talks heard. The home office was 
represented by Messrs. King and Viele. 





Colonial Life Notes. 


The forthcoming annual statement of the Colonial Life of Jersey City, 
N. J., is eagerly anticipated by its staff and friends, inasmuch as the 
company’s early prediction of doubling last year’s industrial increase 
will be more than justified. In all other departments substantial and 
wholesome gains will be shown. The most pleasing features of the busi- 
ness recently are the practical elimination of non-producers and the 
greatly-increased individual production—in short, everybody is at work. 

The great race for industrial supremacy among the Colonial managers 
is exciting field-wide enthusiasm. The leadership has narrowed to Man- 
agers W. J. Burn of Brooklyn and L. Janson of Williamsburg. The 
former leads by a small margin and the Williamsburghers are de- 
termined to win. Recent company changes are as follows: Appoint- 
ments to assistancies, H. Engel, Town of Union; A. Beidleman, Mill- 
ville; L. Shattner, New York; J. J. Wilkie, Bayonne. J. J. Jagolin 
appointed to the managership of Trenton. B. Weisman of Perth Amboy 
leads the Colonial assistancy staff in respect of industrial. 





Metropolitan Life Building Used to Drive Home Sermon. 


Recently Dr. Helms, of the Central Methodist Church of Wilkes-Barre, 
Pa., delivered a sermon on “Life from the Heights; or, An Hour on 
the Top of the Highest Building in the World.’’ Although the sermon 
was not on life insurance, the trustees, knowing beforehand that the 
preacher would use the Metropolitan tower and the company as a sym- 
bolic illustration of his text, had a model of the building placed in the 
chureh in full view of the entire congregation. The model was com- 
pletely lighted from within, even to the red light in the tower, and the 
effectiveness of both sermon and symbol was said to be remarkable. At 
an earlier service for children Dr. Helms talked about the Metropolitan 
clock. 





Equitable Life of District of Columbia. 


During the past year the Equitable Life of Washington, D. C., has been 
conducting a campaign of education among its representatives, inculcat- 
ing what it terms the gospel of efficiency. The result has been gratifying. 
Many agents who hitherto have been writing industrial business only have 
developed into ordinary preducers and have turned in a fine volume of 
first quality business. The company’s industrial production has also 
improved, so that under a combined effort the record of 1911 is expected 
to surpass all previous years in the company’s history. 





—A revised edition of the Public Savings Agents Instruction Book is 
being compiled. It is printed in instalments on the back cover of the 
Public Savings Ladder. 

—Agent C. L. Bryant of Greenville, S. C., for week of November 13, 
1911, is president-general of producers of the Life Insurance Company 
of Virginia of Richmond. 

—The superintendents of the Metropolitan Life for Ohio, Indiana, West 
Virginia and Kentucky were entertained by Geo. H. Gaston, second vice- 
president of the company, with a dinner at Dayton, Ohio, recently. 

—The Ohio superintendents of the Western and Southern Life of Cin- 
cinnati will hold their annual meeting at Zanesville, Ohio, this week. 
N. Morgan, general superintendent of the home office, will attend. 

—The Metropolitan Life paid mortuary bonuses of $1,195,155 in connec- 
tion with death claims of $19,143,337 during the past ten months. During 
this period other gratuities of $3,196,548 were distributed by the company. 

—Agent W. P. Redden, Columbia district, D. C. division, was ordinary 
and industrial leader of the Equitable of D. C. for the week of Novem- 
ber 6: Potomac district was the leader in both classes of business dur- 
ing the same week. 

Assistant W. E. Andrews of Atlanta, Ga., was president general of 
producers of the Life Insurance Company of Virginia for the week of 
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October 30. Agent C. E. Hamilton of Spartanburg, 8. C., carried off this 
honor for the week of November 6. 

—At a meeting of the Haverhill district of the John Hancock Mutual 
Life, held recently, it was stated by the superintendent of that agency 
that the ten-month period just ended has produced more business than 
any other ten-month period in the history of the division. 
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NEW YORK SURVEYS. 


Proofs of Loss in New Jersey.—Notices have been sent out to the 
Board adjusters calling attention to the new law in New Jersey con- 
cerning proofs of loss. The law provides that no advantage can be 
taken of the failure to transmit proofs of loss within sixty days after 
a fire unless specific notice has been served on the insured that the 
proofs must be so filed. It is now recommended that adjusters 
furnish the insured with blank proofs immediately after a loss, with a 
notice that they must be completed in sixty days. Sometimes the 
companies want early sworn proof, and at other times prefer delay 
pending a thorough investigation of the various points in controversy. 


Architects’ Request.—The New York Chapter of the American 
Institute of Architects has submitted a report to the New York Board 
of Fire Underwriters, proposing that in future the name of the archi- 
tect be included by the Board when supplying information concerning 
the character and risk of a building; also, whether or not the architect 
drawing the plans of the structure supervised the construction. 


Manager Carl Schreiner Coming.—United States Manager Carl 
Schreiner of the Munich Reinsurance will arrive in New York on the 
“Prinz Friedrich Wilhelm,” due December 3. 


Wainwright Hardie Dead.—Wainwright Hardie, former vice- 
president of the Commercial Mutual of New York, which reinsured 
its risks in the Providence Washington in 1891, died last week. 


Jurisdiction of Suburban Exchange.—At last week’s special meet- 
ing of the Suburban Fire Insurance Exchange, the question of the 
authority of the deviation committee to act upon violations by local 
agents came up. The report of the committee, to the effect that the 
constitution of the Exchange does extend the jurisdiction and 
authority of the deviation committee to such cases, was approved and 
adopted. 

Agents’ and Brokers’ State Licenses—The Insurance Super- 
intendent has sent out the form of application for agents’ certificates 
and also for brokers’ State licenses. Both are more lengthy and 
detailed than necessary; but as the Superintendent is a lawyer, after 
all, the requirements are simple, and, remembering the predictions that 
a large proportion of the brokers having other occupations would be 
excluded, the requirements do not indicate anything unusual. The 
double and triple questions about firms, copartnerships and corpora- 
tions are all interesting, but the vital facts are all contained in appli- 
cations now required by the Exchange. It is apparent that lawyers 
and lawyers’ clerks will be excluded, but clerks in any way allied to 
insurance interests may have brokers’ licenses galore. There is a 
small army of salaried employees in offices and agencies, as well as 
real estate offices, who will slip in under the State license as heretofore. 

British Fire Insurance Companies and Marine Corporations.— 
The announcement that the Liverpool and London and Globe is about 
to take over the control of the Thames and Mersey Marine has in- 
terested the marine offices considerably. This event, however, is in 
line with the action of the Royal, North British, and London and 
Lancashire in acquiring the control of the British and Foreign Marine, 
the Ocean and Standard, while the Royal Exchange, Commercial 
Union, and London Assurance maintain marine branches in connection 
with their fire business. But the connection of these foreign offices 
with marine underwriting is another indication of the firm grip these 
companies have on the confidence of the American public. 

The Standard Policy—Among the interesting incidents of the 
lecture on the standard policy by E. R. Kennedy last week was the 
presence of five of the seven surviving members of the original com- 
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mittee who framed the policy. Another curious thing about it was the 
acknowledgment on the part of a number of the younger underwriters 
(some of them holding positions of responsibility) that they never 
knew any other than the present standard policy, and supposed it was 
a much older form of contract than the facts warranted. 

Suspicious Fire Loss.—An adjuster who had charge of a loss 
which had a suspicious appearance had certain information to confirm 
the suspicions, but at the end he was obliged to advise the interested 
companies that the parties who gave information suggesting fraud 
proved unreliable. Their statements made to the adjusters were 
repudiated before the Fire Marshal, and the use of such testimony 
was worse than hopeless in spite of probabilities. 

City Business Unprofitable——The approach of the year-end makes 
the case of profit on the city business as a whole more and more 
hopeless. The figures show that the losses for ten months are fifty- 
two per cent over last year, and in fact are already far beyond the 
total losses of the last year. 

Surplus Line Business Diminished.—The contributions of the spe- 
cial agents carrying surplus line business to the patrol fund for the 
six months ending June 30 were only $1282, which is about one-fourth 
of the payments in former years. This is conclusive evidence that the 
surplus line business has diminished to a mere bagatelle of its former 
proportions, and the regular companies may take leave of their fears 
of any serious trouble on that score. The encroachments of the 
British Lloyds are trifling in comparison with a few years ago. 

Rejected Brokers.—A broker who has had experience says that to 


. become an Exchange broker requires the applicant to pass through 


quite an ordeal, and if, perchance, any stain on his record is found, the 
applicant is pretty sure to be turned down. Yet, says our informant, 
the rejected broker may be commissioned as a branch manager and 
acquire even more privileges than the broker without any hindrance, 
which seems a serious inconsistency. 

Exchange Deviations.—Members of the Suburban Exchange are 
very much encouraged by the strength and support given to their 
deviation committee to investigate and on conviction to penalize agents 
and brokers who violate their obligations. One member admitted that 
in several cases where violations by brokers were reported it was 
shown that some Exchange companies were equally guilty. 

Loss on Sponging Risk Settled.—A loss on contents of a sponging 
establishment which occurred last summer has only lately been set- 
tled, because of a complexity of the interests. There were twelve or 
fourteen policies, each running direct to the sponger “and Blank & 
Blank as interest may appear,” each one being one-half in different 
names. Sometimes there were joint interests involved, and the whole 
adjustment was a bothersome tangle. 


CHICAGO AND THE WEST. 


Convers Goddard to Go with Johnson & Higgins.—Convers 
Goddard, manager of the improved risk department for the New 
York Underwriters in the West, will go into the brokerage business 
January 1 in Chicago, co-operating with the companies in the Johnson 
& Higgins office. Mr. Goddard was with Frank & DuBois in New 
York before coming West with the improved risk department of the 
North British and Mercantile, from which he went to the New York 
Underwriters Agency. 


BOSTON AND VICINITY. 


T. E. Sears Makes Change.—T. E. Sears, special agent of the 
Continental of New York and Fidelity Underwriters for the metro- 
politan district for the past two years, has resigned to become asso- 
ciated with Elmer A. Lord & Co. 

Underwriters Bureau of New England Meets.—The annual meet- 
ing of the Underwriters Bureau of New England, Gorham Dana 
manager, was held last week with an attendance of nineteen company 
representatives out of a total membership of twenty-five, including 
the following visitors: U.S. Manager Uberto C. Crosby, of the Royal 
Exchange of London; Secretary Bartow, of the Queen of New York; 
Secretary C. G. Smith; of the German-American of New York; Vice- 
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President C. E. Galacar, of the Springfield Fire and Marine of Spring- 
field, Mass.; Secretary C. A. Ludlum, of the Home of New York; 
Assistant Secretary Guy E. Beardsley, of the Atna of Hartford; F. M. 
Griswold, of the Home of New York; E. T. Cairns, of the North 
British and Mercantile of London; F. C. Moore, of the Hartford 
Fire; C. S. Langdon, of the National of Hartford. On motion of 
C. G. Smith, Uberto C. Crosby was elected chairman of the meeting. 
An eloquent tribute of appreciation was paid the latter as the founder 
of the organization. The report of the executive committee com- 

* mented upon the severe losses sustained during the past year in sprink- 
lered risks, which subject was discussed at considerable length. 
Officers were elected for the ensuing year as follows: George Neiley, 
chairman; E. B. Cowles, treasurer, and Gorham Dana, secretary and 
manager. 

Eastern Union Plan in Operation.—Commissions of twenty and 
twenty-five per cent are being offered various agents in the twenty- 
seven cities and towns in the suburban district by various companies 
along the lines proposed by the Eastern Union to the Suburban Agents 
Association. 


London Assurance Transfers Agency.—United States Manager 
Charles Lyman Case, of the London Assurance. Corporation of Lon- 
don, has been in town this week, and has appointed Elmer A. Lord & 
Co., who formerly had the representation for the Underwriters 
Agency of the London, as agents for the London for Boston and 
vicinity, succeeding OBrion & Russell, resigned. Henry R. Dalton, 
Jr., son of the well-known insurance broker of the same name at 53 
State street, has been appointed agent of the London Underwriters 
Agency. 

J. F. Burnside’s New Connection.—J. F. Burnside, who has been 
connected with the Rochester German of Rochester for some years 
as general agent for New England, has severed his connection with 
that company, and about the middle of December will assume the 
management of the St. Paul Fire and Marine of St. Paul, the British- 
America of Toronto, and the Western of Toronto, under OBrion & 
Russell, who are the managers of these companies in the New 
England field. Mr. Burnside is regarded as being one of the best 
specials in New England. 


NOTES FROM PHILADELPHIA. 


Agency Changes.—The following names have been removed from 
the list of signers of the Philadelphia agreement of April, 1897: 
W. W. Allen & Son for the Springfield Fire and Marine, Arnold & 
Wannemacher for the Potomac, J. W. Buckman for the New York 


Underwriters Agency, and J. Parsons Smith for the American 


National. 

Insurance Society Prepares Course of Lectures.—The educa- 
tional committee of the Philadelphia Insurance Society is preparing a 
course of lectures. It is believed that the course will not differ 
materially from the course on Insurance Readings and Examinations, 
which the insurance examinations committee of the Insurance In- 
stitute of America has had in preparation for some time, but is not 
nearly complete. The latter course, however, has not been completed. 

Fire Prevention in Factories.—Fireproof walls were urged as a 
preventive for factory fires by H. F. J. Porter, a member of the New 
York Factory Investigation Committee, who spoke last week at the 
monthly meeting of the Manufacturers Club on “Fire Drills in Fac- 
tories and Industrial Establishments.” He also strongly advocated the 
having of frequent drills of employees in the factories. 

James Sheehan Slated for Fire Marshal.—It is rumored that 
Assistant Director of Public Safety James Sheehan of this city has 
been decided upon by Governor Tener for appointment to the office 
of State Fire Marshal. 

Howard M. Van Court Resigns.—Vice-President Howard M. Van 
Court of the Peoples National Fire has tendered his resignation, giving 
as a reason the pressure of other business. 

Insurance Stocks at -Auction.—At auction last week gains were 
shown as follows in the prices realized for fire insurance stocks: Fire 
Association, 4 points, selling at 350; Franklin Fire, 4 points, selling at 
55; Peoples National Fire, 334 points, selling at 34%. 
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‘THE MIDDLE STATES. 





—The Jefferson Fire of Philadelphia, Pa., has appointed Richard S. Kissam 
special agent for New York State. 


—The New York Insurance Department has issued the form of application 
for agents’ licenses under the new law. 


—The Jersey City agencies of John E. Mueller & Son and James Gopsill will 
be consolidated on January 1 under the active management of John E. Mueller. 


—The Widmyer-Prangley Company of Lancaster, Pa., has sent out an announce- 
ment card, included on which is a list of progressive companies which they are 
representing. 

—Edward F. Croker has been appointed advisor to the Newark Civil Service 
Commission in the matter of the examination of three battalion chiefs who have 
taken the examination for promotion. 


—The New York State Insurance Department has prepared, and is ready to 
distribute, blanks for application for brokers’ licenses required under section 142 
of the new insurance law. The law takes effect January 1, 1912, and under its 
provisions all persons desiring brokers’ licenses will be required to make their 
applications to the Superintendent of Insurance at Albany. The application must 
be accompanied by a remittance covering the statutory fee, which is $10 in cities 
of the first or second class, and $2 elsewhere. 





THE NEW ENGLAND FIELD. 


—The Underwriters Bureau of New England has elected George Neiley chair- 
man; E. B. Cowles, treasurer, and Gorham Dana, secretary and manager. 


—Samuel Oliver Breed, inspector of the Lynn (Mass.) Board of Underwriters, 
recently celebrated the ninetieth anniversary of his birth. Mr. Breed has been 
with the Lynn board since 1890. 


—Stephen J. Hallahan, who has been associated with the Russell & Fairfield 
agency in Boston for a number of years past, has been appointed special agent 
for Cyrus Brewer & Co., also of that city. 


—Joseph F. Burns, special agent of the Rochester German Underwriters, 


has been selected by OBrion, Russell & Co. of Boston to act as general agent for 
the St. Paul F. and M., the Western and the British America of Toronto. 





THE WEST, 





The Missouri Situation. 


The Missouri committee having charge of the Missouri schedule rat- 
ing matter declares that the specific rates filed in that State are just 
and reasonable within the meaning of the law, and that no author- 
ity was conferred upon the Superintendent of Insurance under the rating 
law to either approve or disapprove the general basis schedules. The 
companies are advised by counsel that the rating law which went into 
effect March 18, 1911, gives the Superintendent of Insurance no authority 
to suspend its operation except in the matter of extending the time in 
which specific rates may be filed. The committee says, moreover, that 
under the general basis schedules filed, an average reduction in the 
specific rates for the State will be brought about. 





Cincinnati Salvage Corps Celebrates. 


The Cincinnati Underwriters Salvage Corps recently celebrated its 
twenty-fifth anniversary. Among those present were Theo. Spear, gen- 
eral agent of the Western department of the Phenix of Hartford; Thos. 
E. Gallagher, general agent of the Aitna of Hartford; Cyrus Wood- 
bury of the Queen of New York, and Mayor-Elect Hunt of Cincinnati. 





Combined Fire and Tornado Policy in the West. 


The tornado committee of the Western Union has submitted to the 
companies the standard combined fire and tornado policy, prepared for 
use on dwellings and private barns only in the States where combined 
fire and tornado policies are permissible—Ohio, Indiana, Kentucky, 
Illinois. Tennessee, Missouri, Kansas, Nebraska, Wisconsin, Oklahoma, 
Colorado, Wyoming and New Mexico. The Oklahoma Commissioner has 
approved the combined form, with the exception of the clause provid- 
ing for return of unearned premium in case of total or partial loss 
under either of the two hazards covered. This clause did not appear 
in the form submitted to the Oklahoma official, but it is not believed 
that he will find any objection to it. The combined form has been ap- 
proved in. Wisconsin, based upon the Wisconsin standard fire policy, 
with the addition of the necessary conditions for the tornado -hazard. 
Attorney Bates of the Western Union has given an opinion that in 
Indiana the usual coinsurance clause may be used in connection with. 
the combined policy without allowance or concessions therefor. Mem- 
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bers are advised that every daily report should show separately the 
fire and tornado premiums. The governing committee recommends that 
the policy also indicates the separate rates of premium charged, and 
that the combined policies and daily reports be of a different color than 
the straight fire or tornado policies. Such policies are to be used at not 
less than the full combined fire und tornado rates therefor. 





—J. H. Barry, a local agent at Galena, Ill., died recently. 

—Rollo, Webster & Co. of Chicago, Ill., have been appointed Cook county man- 
agers of the Yorkshire of York, Eng. 

—The Missouri Insurance Department has asked a number of companies 
operating in that State to explain their relationship to the Western Adjustment and 
Inspection Company. 

—The surplus-line business of W. C. Farrar & Co. at Cincinnati, Ohio, has been 
discontinued and the agency has accepted the general agency of the Southern 
Surety of Oklahoma City for ten counties in Southern Ohio for all branches. 

—W. L. Foreman, formerly with an adjusting agency at Dallas, Tex., has been 
named as State agent for Oklahoma for the New York Underwriters Agency, 
with headquarters at Oklahoma City, succeeding J. C. Jamison, who was trans- 
ferred to Denver, in charge of Colorado, Wyoming and New Mexico. 

—Commissioner Ekern of Wisconsin has filed his answer in the suit brought 
against him by the Commercial Fire of Washington, D. C., claiming that the De- 
partment’s report upon the company was a privileged public document; that any 
criticism was without malice, and that the statements in the report are true. 

—The Northwestern department of the Peoples National Fire of Philadelphia, 
Pa., at Minneapolis, under the management of Laidlaw & Co., has had the States 
of Missouri and Kansas added to its territory. Charles R. Watson, former secre- 
tary of the Eagle Fire of New York becomes associated with Laidlaw & Co. as 
a partner. 

~The Fire Prevention Club of Indiana, which was formed last July, has 
changed its name and is now the Fire Underwriters Association of Indiana. A 
campaign to increase its membership is on foot. The annual meeting of the 
association will be held December 5 at Indianapolis, Ind,, when new officers and 
a new executive committee will be elected for the year 1912. 





THE SOUTH. 





The National Assurance Company of Delaware, Washington, D. C- 


WASHINGTON, November 25.—The National Assurance Company of 
Delaware, which was chartered about two years ago, has recently been 
taking on new life, and the originators have interested the following 
Washingtonians therein: H. Bradley Davidson, president; Justice Thos. 
H. Anderson, vice-president; Eldridge E. Jordan, vice-president; Fred- 
erick P. Lilley, treasurer, and Victor Lubliner, general agent. Harring- 
ton Mills, Wade H. Ellis and R. Golden Donaldson, together with those 
above-named, constitute the directors. Messrs. Ellis and Donaldson are 
general counsel for the company. This company’s charter calls for 
$1,000,000 capital, and the general counsel, in an interview in Washing- 
ton, stated that $200,000 of the same has been paid in and $200,000 pre- 
mium on the sale of the stock has been carried to the surplus. The 
par value of shares is $10, and same are being placed at $20. It is the 
intention of the company to confine its operations to the business of 
fire insurance only for the present, eventually branching out in the life, 
marine and liability business, as permitted by its charter. A fire under- 
writer, it is said, will be secured to look after the interests of the 
company. 

H. Bradley Davidson is a prominent real estate dealer, ex-president 
of the United States Trust Company, and a director of the Potomae Fire 
Insurance Company. Justice Anderson presides over the district su- 
preme court. Eldridge E. Jordan is a real estate dealer and banker. 
Harrington Mills is proprietor of the Grafton Hotel. Ellis & Donaldson 
are attorneys at law. Mr. Lubliner was the original promoter of the 
company, and was formerly located in New York. The stock-selling 
operations were later transferred from New York to Washington, D. C. 
Mr. Lilley is a New York man. Just when the underwriting opera- 
tions of the company will commence it has been impossible to ascertain. 
The home office of the company will be in Washington, D. C. 





—C. W. Walker, president of the Rio Grande Fire of San Antonio, Tex., has 
resigned, and George W. Newman has been elected to succeed Mr. Walker. 

—The Carolina Insurance Agency Company of Greensboro, N. C., has been 
organized, with a capital stock of $25,000. Paul W. Schenck is president, and 
L. J. Duffy is secretary. 

—Paul W. Schenck of Greensboro, N. C., has been appointed general agent of 
the New Jersey Fire of Newark, N. J., and the Monongahela Underwriters for 
Virginia, North and South Carolina and Georgie. 








—The past week saw a thousand more employees included in the operation of 
the Wisconsin workmen’s compensation law. New elections included Central 
Leather Company, Knowlton, 100 employees; Copper River Land Company, 
Athens, 100; Union Tanning Company, Medford, Mellen, Rib Lake, Stanley, Toma- 
hawk, Wausau, 190; Rib Lake Lumber Company, Rib Lake, 200; Waukesha Gas 
& Electric Company, 45; Mornington Bros., Marshfield, 20; Reporter Publishing 
Company, Fond du Lac, 51. 
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MISCELLANEOUS FIRE NEWS. 


ORIGIN OF THE STANDARD POLICY. 


Elijah R. Kennedy Makes Historical Address—Policy Adopted a 
Quarter-Century Ago—Seven Members of Original 
Committee Still Living—Policy Has Suc- 
cessfully Stood the Test of Time. 

On Wednesday, November 22, the large room of the New York Board 
of Fire Underwriters was completely filled by those attending to hear 
the address of E. R. Kennedy, concerning the ‘Origin of the Standard 
Policy.’”” A considerable number of prominent fire underwriters were 
among thosé in attendance, and Superintendent of Insurance Hotchkiss 
and A. T. Hurrell were also present. It is notable that, after a lapse of 
twenty-five years, seven of the original committee which prepared the 
New. York Standard fire insurance policy are still living, and five of 

them were at the meeting last Wednesday. 


REMARKS BY HENRY W. EATON. 


President Hosford, of the Insurance Society of New York, under whose 
auspices the meeting was held, presided and made a brief address of 
welcome. He introduced Henry W. Eaton, who said that he had been 
a student of insurance for forty-five years, and was still willing to re- 
ceive hints from anybody in connection with the business. In his early 
days, practically the only way to acquire knowledge of the insurance 
business was to be working in it, and he gladly welcomed the activity 
of the present day in the line of insurance education. He said that the 
change to the standard policy marked an epoch in the business, and 
that no one was so well prepared to speak upon the subject as E. R. 
Kennedy. 

MR. KENNEDY DESCRIBES NEED FOR A STANDARD POLICY. 


Mr. Kennedy said that the need of a standard policy form had been 
recognized for some time before the movement to secure the same gath- 
ered force, and referred to the intolerable conditions which had existed 
prior to the adoption of the standard policy. The latter effected a revo- 
lution. Previously the great variety of policy forms had seriously inter- 
fered with the proper adjustment of losses, and had caused much dissatis- 
faction among propertyowners. The standard policy, on the other hand, 
injured no one and benefited all. Mr. Kennedy regarded the standard 
policy law as not being second in importance to any act of the New 
York Legislature in relation to insurance. Substitution of the standard 
policy for the many conflicting contracts previously used marked an 
epoch as important as any change ever made in the underwriting busi- 
ness in this country. Its beneficent effects were felt by the property- 
owners as well as by the insurance companies. Under the old conditions 
each company had its own policy form, which contained many clauses 
which could only be read by the aid of a magnifying glass. After the 
occurrence of losses disagreeable surprises were frequently in store for 
the insured, and much litigation ensued. Great annoyance was occa- 
sioned by these differences, and one case of a loss at Batavia, N. Y., 
was described where all of the companies had adjusted and paid their 
losses except one, which subsequently pointed out a fine-print condition 
to the effect that this policy did not cover plate glass larger than a 
certain size, and the company therefore made a deduction. The other 
companies thereupon reopened their adjustment and made up the dif- 
ference to the insured. This explains line 43 of the policy, inserted 
because of the use of the policy in other States where no standard policy 
law exists. 

Another mooted point was as to the covering of the commissions of 
commission merchants. This question arose in connection with the 
Boston fire, and was never tried out in court, cases developed by that 
fire having been settled by compromise. Mr. Kennedy told of his dis- 
covery in the policy of one large company of a few words disallowing 
claims for commissions. He thereupon secured eighty-five policies of 
this company and turned them in for cancellation. This led to the 
elimination of the undesirable words. ° 


PREVIOUS EFFORTS AT UNIFORMITY. 


The New York Board of Fire Underwriters originated a form of policy 
before the one which was authorized by the New York law and many 
companies used it. However, as its uniformity was gradually destroyed 
by the introduction of additional words and phrases by individual com- 
panies, Mr. Kennedy drew up a bill before the present law was en- 
acted, which was introduced and reported in the Senate, but failed of 
passage. 

Massachusetts was the first State to pass a standard policy law, which 
embraced the full policy in its terms. This was opposed by the com- 
panies at that time, as it was not regarded as being a satisfactory 
contract; and, in fact, the courts afterwards déclared a part of it un- 
constitutional. 
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SENATOR McMILLAN INTRODUCES BILL. 


A bill providing for a standard form of fire insurance policy was intro- 
duced in 1886 in the New York Legislature by Senator McMillan of Buf- 
falo. This action grew out of difficulties encountered by Mr. McMillan 
in the settlement of a fire loss sustained by the Young Mens Christian 
Association in Buffalo. The New York Board of Fire Underwriters 
remonstrated against the McMillan bill. Mr. Kennedy was then chair- 
man of the board’s committee on laws and legislation, but because of 
his views upon the standard policy question in general he asked to be 
excused from service in opposing the McMillan bill. Other members of 
the committee went to Albany for that purpose. Theré was a strong 
feeling, however, that there must be uniformity among the fire insur- 
ance contracts used in the State. The Senate committee decided to re- 
port the bill favorably and a special meeting of the New York board 
was called, at which the matter was referred to the committee on laws 
and legislation, with full discretion. Mr. Kennedy then went to Albany 
and found that it was a moral certainty that the bill would pass, and 


that under its provisions the policy form would be made by the Super-" 


intendent of Insurance. The latter Mr. Kennedy described as being 
no more qualified for this work than an Egyptian mummy of the Second 
Dynasty. Superintendent Maxwell was himself aware of his inability 
to prepare a contract which would meet all the requirements. Mr. 
Kennedy called upon Senator J. Sloat Fassett, chairman of the Senate 
committee on insurance, and explained the impossibility of getting a 
good policy under the McMillan bill. Mr. Fassett talked with Mr. Mc- 
Millan, and someone suggested that the New York Board of Fire Under- 
writers be substituted for the Superintendent of Insurance, as the body 
by whom the standard form was to be prepared. Mr. Fassett became 
convinced that an alteration was necessary and said to Mr. Kennedy, 
in effect: “If you will promise me that you will see that a policy 
form fair to the public is made, I will favor the change.’’ Mr. Fassett 
then left, with the final remark that ‘‘Kennedy is right and McMillan 
wrong,” and the statement that if the bill was not changed he, Mr. 
Fassett, would introduce another bill, pass it and get credit for the 
legislation. Mr. McMillan then became tractable and the bill was 
amended so as to provide that the Superintendent of Insurance should 
prepare the standard policy form, unless, before October 15, the New 
York board should make and file such a form, ete. As amended the bill 
became a law. 


PREPARATION WORK ASSIGNED TO COMMITTEE. 


The New York board referred the making of the policy to the com- 
mitte on laws and legislation, which consisted of Messrs. Hare, J. A. 
Alexander, Hull, Kennedy, Wm. M. St. John, Notman, Sewall and H. H. 
Hall. Additional members were added in the persons of F. C. Moore 
and D. A. Heald. The members appreciated the great responsibility put 
upon them and aimed to make a good policy which would be satisfactory 
for use in all States, and invited co-operation from underwriters 
throughout the country. Hartford and Philadelphia were recognized as 
insurance centers, so D. W. C. Skilton was selected to represent Hart- 
ford and T. H. Montgomery to represent Philadelphia. The general 
process was as follows: A meeting would be held and certain points 
discussed, whereupon Messrs. Skilton and Montgomery would go home 
and confer with their associates, returning shortly thereafter to present 
the information and wisdom acquired at those conferences. A company 
in Watertown, N. Y., had certain peculiarities which led to the invi- 
tation to H. M. Stevens to be a member of the committee, and he 
brought with him ex-Judge Sawyer, who participated in numerous 
vigorous discussions upon particular features. Mr. Sawyer also ren- 
dered great service to the committee. Others who helped materially 
were Franklin Chamberlin, an eminent insurance lawyer of Hartford, 
and Wm. Allen Butler of New York, who was perhaps the leading fire 
insurance lawyer in the United States. Mr. Kennedy here paid a high 
tribute to the ability and faithfulness of Mr. Butler, who has since 
passed away. Meetings of the committee were chiefly held at Mr. 
Butler’s office and at the office of the Commercial Union Assurance 
Company. One hot day, however, it was decided to meet at the 
Oriental hotel, Coney Island, but as there happened to be a land 
breeze that day the mosquitoes and green flies were so troublesome 
that subsequent meetings were held in New York. 


PLAN OF THE WORK. 


The committee selected from the best three policies obtainable the 
chief provisions in each, had them set in type and sent copies to under- 
writers all over the United States asking for-suggestions. Scores and 
scores of replies were received, and the chairman (who was also. sec- 
retary) sorted and condensed these and submitted them, to. the com- 
mittee. It is safe to say that no such pains were ever taken in the 
formation of any other policy in the world. 
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DISCUSSIONS OF DETAILS. 


One point which was discussed was the proposed elimination of the 
word ‘‘insure’’ and the substitution of the word “indemnify”; but it was 
finally decided to retain the old word “insure,” as under the old poli- 
cies claims had been made for certain property burned elsewhere than 
in the place described in the policy. A lady’s furs, included in the in- 
surance on the household effects, burned in a dangerous factory where 
they had been sent for repairs, and the court held that the policy fol- 
lowed the goods in such a natural circumstance. Therefore it was deter- 
mined to restrict the risk by the insertion of the words ‘‘while located 
therein and not elsewhere.’ Some members of the committee favored 
a much briefer form than was finally adopted, although the standard 
form contains 1000 words less than many of the policies which were in 
use previously. While the essential features of the policy form could 
doubtless have been condensed into one-half the space now occupied, it 
was considered that it would not be so readily understood by the public, 
and the committee deemed it best that it should be as clear and explicit 
as possible. The committee realized that it and the New York Board 
had been virtually substituted for the legislature, and were under obliga- 
tions to make the policy form as fair and reasonable towards the people 
as the legislature would have done. 


CANCELLATION. 

Concerning the subject of cancellation, it was regarded as somewhat 
unfair to the public to give the companies the privilege of immediate 
cancellation; hence the provision for five days’ notice was inserted. Such 
protection had never before been awarded to the public in any previous 
policy, except one. The standard form is the first policy containing a 
provision that the insurance follows goods removed because they are 
endangered by fire. 

ALTERATIONS IN PREMISES INSURED. 

Under the old forms most policies were probably invalidated every 
year, because of the making of alterations, etc. The standard policy was 
so framed as to cover the making of reasonable alterations. The new 
form was also made to protect a propertyowner mortgaging his prem- 
ises. It was related that a certain company had taken advantage of a 
clause forbidding the mortgaging of insured property without the 
consent of the insurance company; but this action was so contrary to 
the ideas of certain other companies that they offered to pay the loss 
of the contesting company in order to avoid scandal. 

Mr. Kennedy said that there was some discussion as to whether the 
word “insured” or ‘“‘assured’”’ should be used in the policy, and expressed 
his regret that the New York Fire Insurance Exchange uses the obsolete 
form ‘‘assured.”’ 

FAIR NOTICE TO THE PUBLIC. 

Line 1 of the policy is construed as giving fair notice to the people 
as to what is to be considered the value the policy is intended to cover. 
Everything possible was done to convinee the propertyowner thatthe 
insurance companies were only to make good actual losses. Mr. Heald 
thought that the right to replace damaged property with like kind and 
quality was one of the most important provisions in the standard policy 
form. 

The advisability of inserting topical headings was considered, but 
these were omitted on the advice of Mr. Butler, who thought that. they 
might be misleading. All matter relating to any particular subject was 
assembled in the new policy form as far as possible. The intention was 
to set before policyholders their rights and duties clearly and explicitly. 


REASONS FOR PARTICULAR FEATURES. 


Under old forms of policies different provisions were made for the 
appointment of umpires in appraisals, but the committee thought the 
selection of an umpire should be made at the outset, and the policy was 
so drawn. All causes producing forfeiture wére grouped together, and 
other details of arrangement were arranged clearly for the information 
and interests of the policyholdérs. Some features were also inserted 
to offset excessively hostile decisions by the courts, an Idwa court 
having decided that when four companies writing upon a property were 
solvent and the fifth insolvent, the four cgmpanies had to bear the entire 
loss, disregarding the insurance in the insolvent company as contributing 
insurance. The falling building clause was broadened to include the 
falling of ‘any part’’ of a building, because of a case in Louisville, 
where, as the entire building did not fall, the companies were obliged to 
pay the loss. In old policies, brokers were sometimes described as 
agents of the insured; but the standard policy avoided this difficulty, 


and simply states that no person, excépt he be authorized in writing, 
shall be regarded as an agent of the company. 
ASSIDUITY OF THE COMMITTEE. | 
Mr. Kennedy stated that the committee worked assiduously for six 
months, giving up many of their holidays, and that he had never served 
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on any committee where men gave more faithful and conscientious 
service than did this committee having charge of the standard policy. 
Taking into account the numerous changes made in wording, etc., there 
were some fifty printings of the policy before the committee concluded 
its labors. When the committee’s work was practically finished, it was 
observed that the law required not only that the policy, but that clauses, 
etc., to be attached thereto, should be filed in order to comply with the 
law, so the committee started in upon another month’s work and evolved 
twenty-two clauses. 


NO INNOVATIONS PERMITTED. 


The whole matter was then reported to the New York Board, where 
a strong effort was made to force a coinsurance clause into the printed 
conditions. The committee argued, however, that the New York board 
was substituted for the legislature, and that the latter did not expect 
any innovations or conditions with which the public had not become 
familiar, although no objection could be made to more liberal provisions 
so far as the public was concerned, but to put in others would discredit 
the Board. In other words, the policy contract was not to be new, but 
was to produce uniformity. This view was finally upheld. It was never 
contemplated that so large-sized a sheet as the present policy would 
be required, nor that the clauses would be run together as they have 
been; but in the haste to conclude the matter it went through in the 
form which has since obtained. 


WILLIAM ALLEN BUTLER’S BENEDICTION. 


The committee felt the strain of its long labors and cheerfully received 
Mr. Butler’s benediction. Mr. Butler highly complimented the com- 
mittee upon the work they had done, and told Mr. Kennedy that he ‘‘did 
not know another man who could have carried the matter through.” 
The work was terminated on the last day allowed by law, and the 
standard policy form was sent to Albany by a special agent and was then 
launched. 

Mr. Kennedy had with him at the meeting the original first copy of 
the standard policy law. 


POLICY FORM UPHELD BY THE COURTS. 


Mr. Butler was quoted as saying that the standard policy form had 
interfered materially with his business, as it had put an end to litiga- 
tion. As a matter of fact, the policy has been almost entirely upheld 
in the courts during the last twenty-five years. The question as to the 
proof of notice in case of cancellation was a subject of lengthy discus- 
sion, and the first draft of the cancellation clause was drawn up by 
Judge Sawyer and taken to Hartford by Mr. Skilton. When Mr. Skil- 
ton later brought back another draft of the clause, Judge Sawyer smil- 
ingly approved it, and Mr. Butler examined it, altered one word and 
remarked that he thought that ‘‘that would do.”” However, a talented 
young lawyer who was at the meeting Wednesday night succeeded in 
convincing the court of appeals that the clause does not mean what it 
says. Nevertheless, the United States Courts, in “deferential terms of 
disrespect.”’ decided the other way. There had been one decision, 
besides, with which Mr. Kennedy could not agree. 


NEW YORK FORM GENERALLY ADOPTED. 


After the adoption of the standard policy in New York State the com- 
panies began using it everywhere. Other States have since adopted the 
policy, either precisely or with slight alterations. A few changes were 
made in Michigan, but the Superintendent of Insurance, after learning 
of the process of formation of the policy, said that if they had known of 
the work put in upon it they would not have made any changes. How- 
ever, many companies had already printed their supply of forms, etc., 
and it was deemed too late to change again to the original New York 
form. Other clauses have since been adopted and filed, and Superin- 
tendent Hotchkiss has secured legislation permitting the use of the 
policy form in such shape that it can be filled in on the typewriter. 
There has, however, been no change in the contract. Mr. Kennedy ex- 
pressed profound satisfaction that the policy should successfully have 
stood the test of a quarter of a century, and rejoiced that he had lived 
to tell of it. z 


GEO. W. BABB VOICES APPRECIATION. 


Geo. W. Babb, in moving a rising vote of thanks to Mr. Kennedy, 
voiced the appreciation of fire underwriters in general, as well as 
those present, of the great work done by the committee, which pro- 
vided the standard policy, and of the fairness of the latter to both the 
public and the insurance companies. He stated that the small amount 
of litigation in connection with the standard policy is the greatest com- 
mendation that could be received, and that no serious attempt to sub- 
stitute for or amend the standard policy has been made is its greatest 
recommendation. 
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Casualty Insurance Exchange Attacked. 


Moses Tannenbaum, president of I. Tannenbaum Son & Co., insur- 
ance brokers, in an interview published in The New York Times Mon- 
day, stated his reasons for not signing the broker’s pledge of the Casu- 
alty Insurance Exchange of New York, and incidentally took a fling at 
the Exchange and rate-making associations in general, which exact 
pledges from and grant licenses to brokers. He said in effect that, while 
the Exchange had forced brokers’ commissions down, the rates of insur- 
ance have in some cases risen five or six hundred per cent. When Pres- 
ident De Leon of the Casualty Company of America and a member of 
the Exchange heard of Mr. Tannenbaum’s opinions he refused to take 
them seriously, stating that the Exchange had been virtually abandoned 
and the pledges, although exacted, are not being enforced. He further 


2 denied that the Exchange was a rate-making association. 





The Employers Indemnity Company of Philadelphia. 


[To THE EDITOR OF THE SPECTATOR.] 


We notice in your issue of Thursday, November 23, 1911, an article 
commenting upon a report of an alleged examination of the Employers 
Indemnity Company of Philadelphia, recently made by the Insurance 
Departments of Pennsylvania, North Carolina and West Virginia. We 
wish to state our position in respect to this report. 

In your article it is stated that this report was based on an examination 
made by the Insurance Departments of Pennsylvania, North Carolina and 
West Virginia. An examination was not made by the Insurance Depart- 
ment of North Carolina. An examination is being made by the Insur- 
ance Department of Pennsylvania and will show the condition of the 
company at December 31, 1911. After an examination had been made 
by the Insurance Department of West Virginia, the report of this exam- 
ination was sent to us, with the statement by the Auditor and ex-officio 
Insurance Commissioner of West Virginia that ‘‘I consider the report a 
very complimentary one,” and we were invited to criticise and to state 
any objections which we might have to any of the findings of the 
examiner. 

We replied noting our objections, the most important of which were 
to the computation of the reserve under the Pennsylvania Act of 1911. 
These objections briefly are as follows: 

The computations were mere approximations and were admitted to be 
so in the report. The construction placed upon the Pennsylvania Act 
by the examiner is different in many respects from that placed upon it 
by the Insurance Department of Pennsylvania. No doubt this is the 
reason that the report was not signed by the Pennsylvania examiner. 

The result is that the reserve which the report states we must carry 
in accordance with the Pennsylvania Act is in fact not computed in 
accordance with the Pennsylvania Act. The reserve rightly computed 
under the Pennsylvania law will not be nearly as large as that set forth 
in the report. Upon a determination of its reserve, the surplus will be 
much larger, amounting probably to over $200,000. 

For these reasons and because of several inaccuracies and material 
errors, we took exception to the report. 

The examination by the Insurance Department of Pennsylvania is now 
being made and will show the condition of the company as of Decem- 
ber 31, 1911. This report will be published in due course. 

We would be pleased if you would publish this letter. 

Thanking you in advance for the consideration paid to this letter, we 
beg to remain, Yours very truly, 

The Employers Indemnity Company of Philadelphia, 
Per T. B. DALLAS, Vice-President. 
Philadelphia, Pa., November 24, 1911. 


[A copy of the report of the examination of this company in our pos- 
session is addressed to the Insurance Commissioner of North Carolina 
as chairman of the committee on examinations and to the Insurance 
Commissioners of Pennsylvania, South Carolina and West Virginia. The 
report is signed only by the examiners for South Carolina and West 
Virginia.—Editor, THE SPECTATOR.[ 





TOO LATE FOR CLASSIFICATION. 





Reading Mutual Life, Reading, Pa. 


Concerning a report as to recent changes of management in the 
Reading Mutual Life of Reading, Pa., which appeared in a contemporary 
this week, THE SPECTATOR has received the following denial: 


[SPECIAL DISPATCH TO THE SPECTATOR.] 


Article relating to my severance of connection with Reading Mutual, 
which appears in Insurance World, November 28, absolutely erroneous 
and without foundation. I am still with Reading Mutual as general 
manager and have no intentions of severing my relations. 

FRED G. ANDERSON. 





—The Provident Life and Accident of Chattanooga, Tenn., has reinsured its 
weekly department in the Peninsular Casualty of Jacksonville, Fla. Manager 
W. J. Dixon goes with the Peninsular, while the Provident will continue its other 
lines. 
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for Sale. 








RAPID ADDRESSING MACHINE WITH ELECTRIC 
MOTOR ATTACHMENT IN GOOD WORKING ORDER, 
SUITABLE FOR CIRCULARIZING. LOCATED IN 
NEW YORK CITY. PRICE, $40.00. ADDRESS 
“S. D. K.,” CARE OF THE SPECTATOR, P. 0. BOX 
1117, NEW YORK CITY, N. Y. 








figency Wants. 








Bookkeeper wanted to take charge of books for a progressive General 
Insurance Office, doing local business and establishing State Department 
for Automobile Insurance. Must be familiar with Fire Insurance and have 
executive ability, and willing to help in all departments. This is a good 
opportunity to work up. State experience, age, references, and salary 
expected. Must be absolutely temperate. Address J. P. Miller Insurance 
Agency, Syracuse, N. Y. 








CONFIDENTIAL 


negotiations conducted personally by me anywhere in the United States 


If you want to buy, sell or absorb a BANK or INSUR- 
ANCE COMPANY, send for me. I will make preliminary 
negotiations secretly and diplomatically. Everything con- 
fidential in my office. All negotiations are made by me 
personally. Nothing is intrusted to the mail. 


E. A. GRANT, 901 Garfield Building, Cleveland, Ohio 





MIDLAND CASUALTY COMPANY 


HOME OFFICE: 
FORT DEARBORN BUILDING, CHICAGO 


CAPITAL AND SURPLUS OVER $200,000.00 


Splendid openings in our Commercial and Industrial 
Accident and Health Departments. 


COMMERCIAL CLAIMS PAID MONTHLY 


Special Features 1 [NDUSTRIAL CLAIMS PAID WEEKLY 


GOOD COMMISSIONS. SQUARE DEALING. 


THE INDIANA & OHIO 
LIVE STOCK INSURANCE COMPANY 


Crawfordsville, Ind. 
THE PIONEER COMPANY ORGANIZED IN 1886 


" Paid-up Capital, $200,000.00 
Assets almost a Half Million Dollars 


Producing agents wanted in all unoccupied territory where company 
is writing business. Our system of advertising is helpful to the agent. 


MINOR C. SMITH, 204 Walnut Place, Philadelphia, Pa. 


General Agent for Delaware, Eastern Pennsylvania and Southern New Jersey 











An interesting proposition to those carrying 


FRATERNAL INSURANCE 
Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 220 Broadway, N.Y. City 





igencp Wants. 











INSURANCE COMPANIES 








Is your capital impaired or 
depleted, if so, communicate 
with “ BANKER” 


care of “ The Spectator” 
P. O. Box 1117 
New York City, N. Y. 














Are you looking for better things—an 
opportunity to increase your income and get 
into a better field? These may be had with 
a Company of vunexcelled reputation by 
addressing, 


“* Advantage,”’ care of “‘ The Spectator,”’ 
P. O. Box 1117, New York City, N. Y. 





Casualty Company writing ll 
lines of Casualty Insurance wants 
a General Agent for the City of 
Pittsburgh. 

Address, R. E., care of the Spectator, 


P. O. Box 1117, 
New York City, N. Y. 





The Protective Life Assurance Society 
BUFFALO, N. Y. 
desires good live District , Local Agents and 
Solicitors for New York and Pennsylvania. 
To good producers will be given a good renewal 
commission contract with liberal advances on business 
secured. For Agency terms and territory, address 


C. H. CLEMENS, Secretary, 
Mutual Life Building BUFFALO, N, Y, 
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Ligencp Wants. 


tnsurance Stocks. 








THEIS BROS. 


age 27-29 West Market Street, Wilkes-Barre, Pa. 
: ; GENERAL AGENTS FOR PENNSYLVANIA 
i excluding Allegheny and Philadelphia Countie. 
jan Li e Company, Pittsburg; German-American Insurance Company, 
pecan F i Uaderarliass, Pittsberg. ’ 
i AGENTS WANTED in all protected Towns and Cities. 








r- 
' 
‘ 
‘ 


rominent ‘Hgents and Brokers. 











IRWIN & GRIFFIN, New Orleans, La. 
General Agents Louisiana and Mississippi 
TWENTY YEARS’ EXPERIENCE 


Hamburg Bremen Fire Insurance Company of Hamburg, Germany 
ort Marine & Accident Ins. 


heuyvesant Insurance Co of New Fos Fran 
ational Lumber Ins Co. of Buffalo, N. Co. of Germany 
umber Insurance Co. of New York New York Plate Glass Ins. Co. of N. Y. 


Maryland Casualty Company (Bonding Department) 





PERCY B. DUTTON 


ROCHESTER, N. Y. 


New York State Manager 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 
- Teutonia Fire Insurance Co., of Pittsburg, Pa. 





BUXTON INSURING AGENCY 
63 WILLIAM STREET NEW YORK 
Special facilities for handling exc:ss lines for local agents in any part 
of the country. 


Long distance phone John 147 
HERBERT BUXTON, representing in eastern and southern territory surplus line 
compani¢s comprising agency of E. T. Marshall & Co., of Chicago. 


i. 





Legitimate Excess Lines written in the 


Firemen & Mechanics Insurance Co. of Indiana 
Organized 1850 


SCHUPP & LOHMAR CO. 
GENERAL AGENTS 


PEORIA, ILLINOIS 








Suburban Lines Fire Insurance are solicited for these companies 
American of N. J.; Aachen & Mapich, | Boston { Commenched Union; 


Equitable F. & M.; Firemen’s of N Fidelity ~~ pom Hanover; 
N. ¥. Underwr Agency, New Brunswick 


Business for Mount Vernon and Westchester County written. 
Brokers’ lines solicited and protected. 


THE OLIVER HUBBARD CO. 


Phone 1910 13 South Third Ave., Argus Bidg., Mount Vernon, N. Y. 





L. PETTIBONE & CO. GENERAL AGENTS 
» 825 WALNUT STREET, PHILADELPHIA, PA. 


HAWKEYE AND DES MOINES FIRE INSURANCE COMPANY, 


‘. Pennsylvania, New Jersey, ware. 


Ohis, 7 


ez 3 





W. C. Bennett ESTABLISHED 1869 J. Burns Allen 


HARLES TREDICK & CO., INSURANCE AGENTS 


> ie (Brokers, 339 Walnut Street, Philadelphia, Pa. 
ee o Special Attention Gives to Surplus Limes 


Re 
. Dart 


+ 
s . 
a abe eet 





ESTABLISHED 1864 


FE. S. BAILEY 


DEALER IN 
INSURANCE STOCKS 
A SPECIALTY 


RECTOR 2817 


66 BROADWAY NEW YORK, N. Y. 








Fctuarial. 


WANTED 
An Assistant Actuary,—one looking to the future, more 
than the immediate present, will find a good opportunity 
to make his services of value to the company—address, 
“A. A.C” care of The Spectator, P.O. Box 1117, New York 
City, N. Y. 











AVID PARKS FACKLER, 
Ex-President Actuarial Society 
B. FACKLER, LL. B. 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (R:oms 1403-4-5) 


EOWARD 





WALTER C. WRIGHT, 
Successor to ELtzzun Wriout 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701, 702 and 703, BOSTON, MASS. 


Western Union Code. Cable Address, “Actuary.” 





HARLES J. HARVEY, F.I. A. 
CONSULTING ACTUARY 
207 Fenimore St. (Flatbush), Brooklyn, N. Y. 


TELEPHONE, 5896 FLATBUSH 
Author of the Valuation System for Industrial policies in general use throughout the country. 
The late John A. McCail, Ex-Superintendent of Insurance of the State of New York, in 
commenting upon Mr. Harvey’ s valuation system, said that but for it the great Metropolitan 
Life Insurance Co. would not be in existence. 





M. M. DAWSON, F. I. A. 
CONSULTING ACTUARY 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries; 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


141 BROADWAY, NEW YORK CITY 





J. H. NITCHIE, 


ACTUARY 
(New No.) 19 SOUTH LA SALLE STREET 
1219 Association Building 


CHICAGO 


Telerhone. Central 739 


pave L. WOOLSTON, 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., 





DENVER, COL. 





